
User Guide



Introduction

Property market mispricing is rampant. Each day there are 

hundreds of transactions completed where either a buyer has 

overpaid or a seller has undersold. Each year there are 

opportunities that go begging where whole markets have been 

overbought or oversold. The reason: information and advice that is 

either inadequate, biased or both. That is why successful property 

investing demands access to the right information, critical thinking, 

in-depth research and a fundamental understanding of the drivers 

of demand, supply and timing.  

SQM Research has introduced SQM VALUATIONS to ensure 

financial planners, investors or anyone with the need to better 

understand a property value or market. It offers the same data and 

tools used by professional valuers and real-estate agents, ensuring 

you are accessing the right information.
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www.sqmresearch.com.au/tutorials

Learning a new software system by reading a manual is not for 

everyone. Which is why we have created this comprehensive set 

of online video tutorials to help you get started faster. Our short 

videos walk you through the SQM VALUATIONS with easy to 

understand instructions.

Getting Started. Find a property and launch the 

valuation tool.

SQM Valuations (1) – Entering Property Details and 

selecting the best comparable sales and rentals.

SQM Valuations (3)  How to compare sales and 

rentals against your subject property.

SQM Valuations (2)  Using the map to view 

comparable sales and rentals..

Sales Reports. How to search and sort sales reports 

in a local area.

Flyovers. How to generate and understand suburb 

Flyover reports.

Reports. How to print reports.

3



1. Getting Started.

Select your state. Before you search for an address, 

select the state you require..

To search for a property via the Map Search, start typing the street number, street 

name and suburb. Matching results will be listed below allowing you to select your 

address..

Select State
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The PROPERTY SEARCH TAB can also be used. It allows you to enter the street 

number, street name and suburb into select fields.  A handy trick is to only enter the 

first 3 letters of the street and suburb, avoiding the need to spell the entire name. For 

UNITS, simply enter the street number only and select the unit number from the 

results.

Results are displayed in a list. Simply select the property you want and right-click.

The PROPERTY window will pop-up on the 

map once you have selected your property 

address. From here you can go directly to 

the PRICEFINDER ESTIMATE or select 

PROPERTY REPORT.

1. Getting Started.

Property Window
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Property Report 

Once we select an address it takes us to this page. We can view StreetView, look at 

any available photos of the property including maps and calculate the ‘WalkScore’. A 

summary of the key features is listed below.

• StreetView

• Birds Eye View

• Walk Score

• Interactive map

1. Getting Started.
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• Radius Search

• Street Sales Search

• Suburb Sales 

• Flyover Report 



Interactive Map

The interactive map allows you to view details of surrounding properties. By selecting 

one of the ‘Map Layers’ you can display a wide range of data including sale prices, 

dates or even measure distances.

• View boundary and easements where available

• Lot size and dimensions

• Google Aerial or street 

• Sales history and price

• Property details

• Measure point-to-point distances

1. Getting Started.
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Measure tool available!



Launching the Valuations Tool

1. Getting Started.
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From the Property Report you can launch the 

Valuations tool. Click on ‘What’s This Property 

Worth’ ....GO.

If the details for the property are missing, you will be 

prompted to enter bedroom, bathroom and parking 

counts.

From Map Search, you can launch the Valuations 

Tool directly. Click on ‘PriceFinder Estimate’. 



2. VALUATIONS - Entering Property Details and selecting the best comparable 

sales and rentals.
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The Property Details Tab is the first screen you see when performing a valuation. If 

the property details are already known, the system will go directly to the Sales tab. If 

the details are not known, please fill in the missing values for bedrooms, bathrooms 

and parking. Check that the property description is correct (house or unit) and then 

press the GO button once more.

Tip – Enter town-homes as UNITS.

Advanced Users:

Changing the Property Details allows you to perform ‘what-if’ analysis for extensions 

or property developments. For example, you can add a bedroom and bathroom to see 

what the potential added value would be. This can help you make more informed 

decisions and better manage the risk of over-capitalisation.

Developers can change a HOUSE to UNIT and check the potential value of a new 

strata development project, all within a few minutes.



2. VALUATIONS - Entering Property Details and selecting the best comparable 

sales and rentals.
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The first step in the Valuation is to remove any unsuitable comparable sales. Clicking 

on Remove and Replace will select another sale instantly.



3. VALUATIONS – Using the MAP to view comparable sales and rentals.
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The Map tab is also a good way to select comparable sales. By looking at the 

geographical location of comparable sales, you can identify if a particular property 

address is located in a peculiar location relative to the subject. For example, we may 

wish to remove anything too close to the water.

Simply click on the icon (blue for sales) and a pop-up will display as seen below. 

Clicking on Remove and Replace here will automatically find another sale and take 

you back to the Comparable Sales tab.



4. VALUATIONS – How to compare sales and rentals against your subject 

property
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The Comparable Sales tab will display 6 sales. Next to each property is a slider. This 

allows you to adjust the price based on how each sale compares to the subject.

For example, let’s say our subject property is in average condition . However the 

comparable sale is slightly run down and in need of work. We would select ‘Slightly 

Worse’ for this comparable.

Key points:

• You are not comparing the size of the properties. The computer does that for you. 

Just look at the photo’s and map to determine if a property is better or worse.

• We are looking for factors that influence the ‘quality’ of the property. For example, 

this would include construction and build quality as well as bathroom and kitchen 

quality.

• Views can also be captured via this tool. If the subject property has views and some 

others don’t, you can account for this using the sliders.

• Ideally, we would like to see at least one comparable being the Same as the subject. 

If all 6 properties are all Better or all Worse, it means we really don’t have any direct 

comparisons.



4. VALUATIONS – How to compare sales and rentals against your subject 

property
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Below is an example for the subject property we are valuing. The property next door is 

the same, with 2 being Better and the remaining 3 being slightly worse. We can see 

that all 6 properties are 2 bedroom and 1 bathroom, however 3 do have parking. The 

computer has already adjusted for this, so we are comparing based on the quality of 

the unit and allowing for district views from the rear of the subject property.



4. The Sale Price and Rental Price Estimate
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The Sale and Rental estimates are displayed in this 

window. As you adjust the sliders, the Original 

Estimate will be displayed as well as the change. In 

this example the price has changed be (minus) 

$34,4000 after adjustments.

The Estimated Risk is a simple traffic light system. 

Green is higher confidence. This usually results in 

most estimates being within 10% error. For example, 

a property that sold for $500,000 may be under or 

overvalued using the model by around 10%.

A red result is a lower confidence result. Error rates 

usually associated with a red traffic light are typically 

20% or higher. For example, a property that sold for 

$500,000 may be under or overvalued using the 

model by 20%.

From this window you can also restore the original 

estimate and start again.

It is important to note that this is a guide only and 

should not be used in lieu of a professional 

valuation.



5. SALES REPORTS

15

By selecting a suburb and property type, you can generate a detailed sales report. 

The results of the report can be refined using date ranges, price ranges, land size 

ranges or bedroom count.

The Report Summary displays the median and other useful statistics based on your 

results.

The sales results are displayed in a list on the bottom of the page. You can sort each 

column from highest value to lowest (e.g. date) and if you wish to look at any property 

listed, simply click on the address and it will open up a Property Report page.



6. SUBURB FLYOVERS
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The Suburb Flyover is a convenient way to look at a local market. You can view sales 

volumes over recent years including medians and value ranges. Demographic, 

housing and other ABS data is also included.



7. PRINTING REPORTS
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A high quality PDF report can be generated via the Print Report tab.


